
 

 
 

      

 

 

Charlottesville Area 1st Quarter 2013 Highlights: 

 Overall sales in Greater Charlottesville were up 6.3% over the same quarter last year, resulting in the highest 

Q1 sales rate since 2007. 

 Half of the homes sold in Q1-2013 were on the market 94 days or less, representing nearly a 1-month 

improvement over the median days on market (DOM) in the same quarter last year of 120 days.  

 The average sales price of $276,795 in the 1st Quarter was down 1.2% from Q1-2012. 
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1st Quarter 2013 Sales Activity 

There were 492 homes sold in the Charlottesville area in the first quarter, which was up 6.3% (+29 sales) from the first 
quarter last year and the highest Q1 sales rate since 2007. Though the average sales price dropped a nominal 1.2% from 
Q1-2012, this increase in closed sales resulted in a 5% year-over-year increase in sold dollar volume (+$6.4M) to 
$136,183,295.  

Louisa County (19 more sales than Q1-2012) and Nelson County (18 more sales than Q1-2012) both had big spikes in sales 
compared to Q1-2012, increasing by 70.4% to 46 sales and 51.4% to 53 sales respectively.  Fluvanna (+25.8%) picked up 
16 more sales to record 78 while Greene (+6.8%) also posted a year-over-year increase (+6.8%). Charlottesville (-22.0%) 
experienced the largest decline in sales volume from Q1-2012 levels with 18 fewer sales. Albemarle (-4.2%) also saw a 
decline in sales volume, with the 213 sales in the quarter representing 9 fewer sales than Q1-2012.  
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Days on Market (DOM) 
 
Historically, homes tend to take longest to sell in the 1st Quarter than the rest of the year. Q1-2013 was no exception as 
the median DOM increased to 94 days from the 80-day level of Q4-2012. This represents a 26-day improvement over the 
same quarter last year, however, and is the lowest 1st Quarter median DOM since 2009. The median DOM has dropped by 
an average 40% from the 1st Quarter to 2nd Quarter over the previous 5 years, so sellers with accurately priced homes 
should expect to see a contract well before this 94-day mark in the coming quarter.  
 
Homes sold fastest, based on median DOM levels, in Charlottesville (48 days). Greene (78 days), Albemarle (81 days) and 
Louisa (88 days) also had a lower median DOM than the region at large. Fluvanna (109 days) and Nelson (197 days) both 
had a higher median DOM than the Charlottesville area cumulative level.   
 
For the Greater Charlottesville region, attached homes continue to sell faster than detached homes. The median DOM of 
78 for attached homes was down 23 days (-22.8%) over the Q1-2012 level. The median DOM of 97 days for detached 
homes is a noticeable drop of 21.8% compared to Q1-2012, selling in 27 fewer days. 
 
There was a modest 1.7% year-over-year increase in the average DOM for Greater Charlottesville, with a 3-day increase 
to 170 days. 
 
 
 



 

Contract Activity & Volatile Inventory of Homes for Sale 
 

The 856 new pending sales recorded this quarter 
represented a 6.1% increase over the 807 in Q1-2012. 
While some of these pending sales may have closed 
during the quarter and a portion still under contract 
heading into the second quarter, the fact that this tally 
was 27.3% higher than the 5-year Q1 average (673 new 
pendings) indicates contract activity is heating up 
heading into the spring season.  “It's great to see the 
increase in home sales and pending contracts across 
our market area in Q1-2013,” reports CAAR 2013 
President Denise Ramey. “The high number of pending 
contracts bodes well for strong home sale numbers in 
Q2 and 2013.”  
 
With 1,430 new listings added in Q1-2013, new listing 
activity was up 10.8% compared to Q1-2012, the 

second consecutive quarter with significant gains in new listing activity (Q4-2012 new listings were 9.4% more than Q4-
2011). There were 11.3% fewer distressed properties listed throughout the quarter compared to Q1-2012, while the 
1,312 non-distressed new listings entered this quarter represented a 13.3% increase. Every area except for Charlottesville 
(-4.5%) had a double-digit year-over-year percent increase in new listing activity during the quarter, including a 10.2% 
increase in Albemarle.  
 
After four consecutive quarters ending with double-digit year-over-year declines in active inventory, the 2,068 homes for 
sale to end the quarter represent only 3.9% fewer active listings than at this time last year. Of active listings, 115 are 
foreclosures or short sales, only 15 fewer than this time last year, but 70 fewer than at the end of Q1-2011 (-37.9%).  
“The continued reduction of distressed properties gives us an eye into the due diligence on the part of homeowners, 
buyers, REALTORS® and lenders in supporting the recovery of the market,” says CAAR 2013 President-Elect John Ince.  
The 61 active foreclosure listings at the end of Q1 represent a 26.2% decrease from this time last year though the 70 
active short sales are 1 more than the 69 listed at the end of Q1-2012.  
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Home Prices 
 
The $227,500 median sale price in the 1st Quarter 
was essentially unchanged from the $230,000 
level of Q1-2012. There was fluctuation across the 
various counties, with Greene’s median sale price 
increasing 41.8% to $249,900 and Nelson 
decreasing 25.5% to $197,000. Albemarle, the 
area with the highest median sale price at 
$285,250, experienced a 2.5% year-over-year 
decline. The City of Charlottesville had the second 
highest annual gain in the 1st Quarter, with a 
median sale price of $239,250 representing an 
18.4% increase over the Q1-2012 level. Louisa  
(-19.4%) and Fluvanna (-10.2%) both saw double-
digit declines in median sale price. 
 
“Pricing across our market area is mixed. Buyers 
are offered fewer choices in some areas due to 
lower inventory levels and that has driven median prices up,”  adds Denise Ramey. 
 

 
 

 



 

 

 
 

 
 



 

 
 
Distressed Sales and Pricing   
 
Only 66 of the 492 sales in the 1st Quarter, or 9.6%, were foreclosures. This represents 24 fewer foreclosure sales versus 
Q1-2012, when foreclosures accounted for 19.4% of sales. The number of short sales was decreased by 5 compared to 
the Q1-2012 total, though the share of sales was up fractionally, from 5.4% to 6%. Non-distressed properties accounted 
for 84% of all homes sold, up from 75% in Q1-2012. 
 
The median sale price for non-distressed sales was down 8.6% from Q1-2012 to $247,750 while the foreclosure level was 
down 9.1% to $119,625. The median price for the short sale segment was up $25,000, or +16.7%, to $175,000.  
 

Market Share by Bank-Mediated Status 

                      

         

 
 
 



 

Detached vs. Attached Homes in Greater Charlottesville 
 
Q1 sales of detached homes in the area were up 10.2% (+36) from Q1-2012 to 388. The 104 attached homes (condos and 
townhouses) sold represented a slight decrease (-6.3% or 7 sales) from the 111 sold in Q1-2012. Detached homes saw a 
1% dip in median sale price, with the $244,500 level representing a $2,500 difference. With a median sale price of 
$183,520, attached home prices declined 4.9% on a year-over-year basis. 
 

 
Copyright (c) 2013 RealEstate Business Intelligence, LLC.  All Rights Reserved 

Data Source:  CAAR MLS. Statistics calculated April 4, 2013. 

 

If  you plan to sell a home in 2013, be sure to have a REALTOR® prepare a comparative market analysis (CMA) so that you 
can price it to sell. And, if you are looking to buy, a REALTOR® can help you understand the current market and evaluate 
your options. 

 

This 2013 1st Quarter Market Report is produced by the Charlottesville Area Association of REALTORS® using data from 

the CAAR MLS. For more information on this report or the real estate market, pick up a copy of the CAAR Real Estate 

Weekly, visit www.caar.com, or contact your REALTOR®. 

Detached Q1-13 % Q-O-Q Q4-12 % Y-O-Y Q1-12 % Y-O-2Y Q1-11 % Y-O-3Y Q1-10

Average Sales Price (Closed) $298,318 -17.1% $359,880 -1.4% $302,614 -10.5% $333,497 -12.5% $341,089

Median Sales Price (Closed) $244,500 -17.0% $294,500 -1.0% $247,000 -7.7% $265,000 -11.9% $277,500

Units Sold (Closed)         388 -15.5%         459 10.2%         352 22.4%         317 36.6%         284 

Average DOM (Closed) 165 22.2% 135 -1.2% 167 -1.8% 168 -5.7% 175

Listing Discount (Average) 9.4% 8.9% 11.1% 11.2% 9.7%

Ratio Avg SP/Avg OLP 90.6% 91.1% 88.9% 88.8% 90.3%

Avg SP/Sq Ft 127 -11.2% 143 5.0% 121 -11.8% 144 -12.4% 145

Attached Q1-13 % Q-O-Q Q4-12 % Y-O-Y Q1-12 % Y-O-2Y Q1-11 % Y-O-3Y Q1-10

Average Sales Price (Closed) $196,498 -9.1% $216,149 -6.1% $209,304 -7.6% $212,621 -9.1% $216,251

Median Sales Price (Closed) $183,520 -3.2% $189,615 -4.9% $193,000 -2.9% $189,000 -4.9% $193,000

Units Sold (Closed)         104 -29.7%         148 -6.3%         111 -2.8%         107 3.0%         101 

Average DOM (Closed) 190 1.6% 187 14.5% 166 -4.5% 199 21.8% 156

Listing Discount (Average) 7.8% 8.0% 7.5% 9.9% 8.5%

Ratio Avg SP/Avg OLP 92.2% 92.0% 92.5% 90.2% 91.6%

Avg SP/Sq Ft 137 -6.2% 146 -2.8% 141 -0.7% 138 -8.7% 150


